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market update :ij /
The Real Estate Board of Greater Vancouver (REBGV) reported total MLS® residential
property sales of 1,686 units in November representing a 13% decrease from sales in
October, and 29% fewer than in November 2011. At 15,689, the total number of
residential property listings at November 30 was 10% fewer than at the end of
October, although 13% more than at the end of November 2011. The metro MLS®
sales to active listings ratio of 11% was unchanged from October, suggesting the
metro region market continues to favour buyers.

North Shore home sales in November,
North Shore units sold as % of active listings at 187 UnitS, were 17% fewer than in
October, and 35% fewer than in November
2011. The sales to active listings ratio on
the North Shore slipped to 11%, from 12%
in October, reflecting generally sluggish
market conditions, although there was
noticeable improvement for condo sales
in North Vancouver. North Shore single-
oslFimialm s lslals|oinDs[FImialm|1]slalsoln] | family homes that sold In November took
2010 2011 2012 an average of 125 days to sell, or about 3
weeks longer than the average of 102
days for October’s sales, and over 7 weeks longer than the average of 73 days for
houses that sold in November 2011. At November 30, there were 1,629 North Shore
properties listed for sale (on MLS) or 30% more than the 1,252 listings at the end of
November 2011. Compared to November 2011, benchmark prices of detached single-
family homes decreased by 1.1% in West Vancouver and increased by 0.3% in North
Vancouver.
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As prices and market conditions can vary dramatically by neighbourhood, feel free to
call me to better understand how the market is doing where YOU live. For the entire
November 2012 REBGV market report, visit www.danmuzzin.com/news.html.

If you find a property you love and you can afford it, you buy it regardless of 1575 Marine Drive
West Vancouver BC
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market conditions. You will be living in a home you really like and can pay for. REALTY - > 20 T Ho
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The following charts show the inventory of North Shore homes for sale on the last
day of each month from Nov 2010 to Nov 2012, and the sales for each month.
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Chart data obtained from Real Estate Board of Greater Vancouver.
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selected sales details

properties sold, as a % of # of properties for sale at end of month
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home buying process

Regular readers of this newsletter will be aware that local housing market conditions

have favoured buyers for
several months now.

For prospective buyers
who believe they may be
ready to take advantage
of these favourable
conditions, but aren’t
sure how to start, the
chart on the right
illustrates the buying
process when assisted by
a Macdonald Realty
realtor.

To

Your realtor will discuss
these steps more fully
and, if you like, will
recommend qualified
professionals to assist
along the way such as
mortgage lenders,
building inspectors, and
notaries and lawyers.

For further assistance,
please feel free to call me
at 604-813-3795.
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E nte r into agency relationship

Meet

with your
Macdonald

Buyer Agency
Acknowledgement Form

Realty Agent

u r properties together

Exciting
day!

Remove subject
clauses & submit
deposit cheque

Make
moving
arrangements

Buyer’s Exclusive
Agency Agreement

Working with a
REALTOR® brochure

Analyze
your wants

& needs with
your agent

Determine your purchasing

power with mortgage pre-approval

Have your agent
Prepare

your offer
(Legal Contract of
Purchase and Sale)

Agent
Presents &
Negotiates
your offer

Conduct due
diligence:

Inspection
Title search

O Review Strata documents
(for condos & townhomes)

Form B

Strata Minutes & By-laws
Financial Statements
Engineers’ Reports
Registered Strata Plan
Depreciation Report

Property Disclosure
Statement

Environmental

Home and Fire Insurance
to ensure Financing

Completion
date

Money & title
are exchanged
on your behalf

Celehrate!

great value - emergency preparedness

Fortunately, emergencies seldom occur. (what about the Mayan-predicted doomsday of Dec 21, 2012?)

From time to time, however, they do happen and they can take many forms such as
house fires, car accidents, and natural disasters like earthquakes, tsunamis and floods.

Preparing yourself and your family for possible emergencies means understanding the
risks, preparing a plan, and assembling an emergency kit.

If you’d like some help with your emergency preparedness, consider visiting these two
excellent websites created by the governments of Canada and the USA.

e Canada http://www.getprepared.gc.ca/index-eng.aspx

e USA http://www.ready.qov
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This communication is not intended to cause or induce breach of an existing agency agreement



